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Written By Professor Gavin Kennedy BA MSc PhD, A
Professor At Edinburgh Business School, Heriot-Watt
University, Edinburgh, Scotland, Since 1984. He Ran
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Brunel University, London, In May 1972, And Has
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Negotiation - SummariesStrategic Negotiation - Page 1
MAIN IDEA Negotiating Effectively Isn’t Really An Art.
Instead, It Is A Science Or A Process That Can And
Should Be Systemized Because: • Deals These Days
Are Becoming Far More Complex Than In Earlier Times.
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SchoolStrategic Negotiation We Negotiate Every Day –
With Employers, Coworkers, Employees, Clients, And
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